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Abstract: Entrepreneurship is the driving force behind economic and cultural progress. Entrepreneurship
education facilitates the advancement of novel entities, the optimized utilization of established expertise,
competencies, and inventive capacity, and the cultivation of entrepreneurial mindset in society. The
pervasive utilization of digital technology in everyday life is a characteristic of modern society. Small
enterprises and entrepreneurs have been disproportionately affected by the latest outbreak compared to
other sectors of the economy. In general, tiny enterprises have limited resources to withstand a crisis.
Moreover, digital entrepreneurship is considered one of the most effective strategies for small enterprises to
weather the challenges. However, they often lack the necessary knowledge in this area. Small enterprises
should explore various digital activities within this turmoil. Receiving assistance from the government,
keeping digital communication with clients, and initiating online sales for established products are
frequently recommended strategies. Rapid changes are occurring in many facets of the contemporary
world, with a special emphasis on the field of information and communication technology (ICT). In this
case, the competitive landscape is being transformed by the rapid adoption of innovative technology that
possesses creative skills. As a result, it is imperative to make adaptations to conventional market strategies,
practices, and procedures. In this scenario, digital entrepreneurship is crucial for an entrepreneur to carry
out their activities with precision and effectiveness. This refers to the utilization of digital applications to
enhance the growth of a business by employing both traditional and technological methods, as well as
increasing the market value of their product.

Keywords: Information and Communication Technology [ICT], digital entrepreneurship, and
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I. INTRODUCTION

The modern era is one of improved technology. Any business, no matter how big or little, requires a digital presence in
order to connect with customers and deliver exceptional service. An abundance of digital tools and services has made it
possible for digital entrepreneurship to flourish dramatically. Because of the massive volume of data that has been
disseminated on
various platforms, fresh businesses are emerging everywhere. Nowadays, there is plenty of room for new businesses
since consumers are constantly searching for the "next best thing." Startups do require some early funding, but there are
several strategies to reduce overhead. For example, co-working spaces are popular these days since they make it
possible to start your own business without needing to buy a property. The number of young, professional entrepreneurs
with strong technical abilities has increased significantly as a result of the success of the digital entrepreneurship
movement. Going forward, things can only get better. It's also important to remember how swiftly and continuously the
world of technology is changing. Young entrepreneurs benefit from this since they are better able than older ones to
stay up to date with trends. You don't need a lot of capital or connections to launch a profitable business. This is due to
the abundance of high-impact, low-cost resources that are available to support aspiring digital entrepreneurs in their
endeavours.
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II. WHAT IS DIGITIVE ENTREPRENEURSHIP?
Digital entrepreneurship involves starting a business online and selling goods or services without having to make any
investments in real estate. Online courses, e-commerce, blogs, YouTube channels, and general technology solutions are
a few instances of digital enterprises. The idea of "digital entrepreneurship" describes how entrepreneurship can alter as
digital technology continue to impact business and society. The field of digital entrepreneurship showcases
advancements in the areas of philosophy, education, and entrepreneurial practise.
A self-employed businessman who frequently takes financial risks to run and grow their business is known as an
entrepreneur. Running a business is not an easy task, and incorporating a digital component can make things more
difficult. On the other hand, the digital age has simplified the process of promoting the names of emerging business
owners.
In addition to being self-employed, digital entrepreneurs run their businesses online. To locate possible clients, they
rely on digital media techniques and information technology (IT). Digital entrepreneurs now have the chance to
advertise their businesses outside of their immediate neighbourhood thanks to these tools. By doing this, companies can
save the expense of renting a physical office space and instead open a more reasonably priced online storefront.
E-commerce, blogging, online education, and other digital marketplaces for goods and services are examples of digital
enterprises. While starting a business always involves a small financial leap of faith, digital entrepreneurship provides a
less risky environment. The flexibility of working from anywhere and at any time is increased for the digital
entrepreneur.

Traditional Entrepreneurship vs. Digital entrepreneurship

The primary distinctions between digital and traditional entrepreneurs are the manner in which they present their
products and services and the degree of financial risk they take on. Conventional entrepreneurship typically needs a
physical location to function. These people don't only rely on the internet to market their products and services, even
though they may do so. Furthermore, digital resources are frequently less expensive than physical ones.

Their approaches to developing a clientele varied as well. Conventional business owners rely on networking to increase
brand recognition. Long-term customer ties are essential for the entrepreneur to keep a steady clientele. Even though
they must develop a clientele, digital entrepreneurs are not always required to contact potential customers face-to-face.
They can respond to inquiries orally and target consumers with web tools.

It's simply not feasible for a digital company with a wide global clientele to meet every one of them in person.
Although digital entrepreneurship presents more prospects for growth, consumer experiences may face difficulties as a
result of this digital expansion. An organization's size can affect how difficult it is to digitize all business processes.
Customers' expectations of larger firms are high, thus it's critical to focus on making access easy for customers. For
instance, is it simple for clients to look for goods or services they're interested in? Are you responding to consumer
inquiries promptly and monitoring the support forum or comments on your website?

Both conventional and digital business owners take chances and stand to gain greatly from their labours. In order to
increase brand awareness, both call for adopting an entrepreneurial mindset and creating a network of devoted clients.
Both may build a devoted following by consistently going above and beyond for their customers. All the work of a
typical business enterprise is involved in digital entrepreneurship, but there's also the potential to grow and retain a
larger clientele and continuously add to and update a digital presence.

III. THE FEATURES OF DIGITAL ENTREPRENEURSHIP
Conversely, a formidable digital entrepreneur embodies those traits. These qualities allow him to compete and stay one
step ahead of the game.

i. Digital Business Requires Planning

One cannot emphasize the importance of planning ahead and being prepared. It's critical to stay committed to your
goals, develop a well-defined strategy and plan, and keep moving forward. No business has ever succeeded by trying to
do everything at once. Creating a solid foundation requires careful planning, foresight, and > gegipthinking.
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ii. Digital Entrepreneurship Requires Skilful Communication

You will have an easier time succeeding as a digital entrepreneur if you are adept at organizing and communicating
your thoughts. Being able to articulate your brilliant idea to others is just as important as having one.

This is especially important to remember while interacting with business executives and possible investors. It's also
essential while collaborating with business partners and colleagues.

iii. Adaptability is Key to Digital Entrepreneurship

Not everything unfolds as planned. It is imperative for digital entrepreneurs to possess the ability to adapt to novel
circumstances and issues that may inevitably emerge.

If you discover that something isn't quite right, it is pointless to continue to focus with stubbornness. You have to be
able to understand each unique situation and adjust your plan of action accordingly.

iv. Knowledge is Necessary in Digital Entrepreneurship

Entrepreneurs are lifelong learners. Their willingness to learn is what drives them to expand and develop their
businesses. Gaining insight into your clients' behaviour can be facilitated by having a solid understanding of your
industry or line of work. Only when you comprehend your target market's mentality can you develop a marketing
strategy that will work for your business. It's challenging to stay on top of the learning curve at times. This is especially
true for continuously changing digital niches like SEO. This is when looking for trustworthy partners with the necessary
industry knowledge comes in useful. Digital marketing firms can swiftly expand their SEO offerings by offering White
Label SEO services.

v. Digital Entrepreneurship encompasses seeking new opportunities
Being an entrepreneur means that you have to constantly be searching for fresh ideas and chances. As you keep learning
and growing, you'll be ready to recognize and take advantage of fresh business chances that will extend your horizons.

vi. Being Tech-savvy is important to become a Successful Digital Entrepreneur

Being an effective digital entrepreneur requires you to have a solid understanding of the technical industry.
Comprehending the interplay between several technologies might enhance your ability to envision the potential of each
for your enterprise.

vii. Digital Entrepreneurship Gains Knowledge From Retrospect

It's critical to reflect on the past and take note of the mistakes you made in the beginning. Recall the lessons you have
learned. Applying what you've learned to demonstrate to others and to yourself more effective problem-solving
techniques. Teaching experience is the best instructor you can have.

viii. Grit is necessary for digital entrepreneurship

It's only a matter of time until things become difficult. That's when you have to step up and do something. Having
unwavering perseverance and commitment will enable you to overcome obstacles, maintain an advantage, and
gracefully concede losses. These are simply a handful of qualities that a successful digital entrepreneurs need to have.

IV. GUIDELINES TO BECOME AN EFFECTIVE DIGITAL ENTREPRENEUR
Adopt an attitude of entrepreneurship. Your mental condition will impact your creativity and motivation to increase
sales and maintain customer loyalty, even if it's simply a side gig to augment your income.
Keep the cost of the business in check. Having all of your spending listed and current will keep you from becoming
overwhelmed by them, no matter how small. Don't sell only to cover your digital firm expenses.
Arrange and establish goals according to the focus of the project. If your objective is to become financially independent
as an Affiliate through sales alone, think on what success and outcomes you want to achieve in the upcoming months
and years. You should also, of course, regularly monitor your progress.
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Improve your marketing and sales abilities because they are constantly evolving. In other words, you should constantly
be investigating new approaches to content management, monetization, success measures, and targeting.

Instead of giving up, consider the lessons you've gained from your failures and shortcomings.

Try to get in touch with other business owners who can inspire you, help you build alliances, and exchange ideas.
Networking is crucial in the business sector, and digital businesses should recognize this as well.

V. CHALLENGES OF DIGITAL ENTREPRENEURSHIP

Businesses these days are more likely to prioritize their online initiatives. Social networking sites have led to a rise in
retail firms, and websites and apps are now the foundation of entire new industries. Both of these activities help our
economy, but there are drawbacks as well. The laws and rules that should be in place to control these internet firms are
also absent. Their autonomous and unmonitored operations pose a challenge to any attempts to take action against
them, ultimately endangering customers.

They are frequently implicated in criminal activity yet seldom face consequences. This would hurt e-commerce and
have an impact on entrepreneurs. Effective e-commerce laws and regulations ought to be implemented globally. If not,
businesses would eventually suffer from a lack of openness and accountability. The government has to intervene and
assist the internet industry long overdue. In addition to resolving the issue of trustworthiness, bank loans should be
made available to entrepreneurs. For instance, financial institutions still do not view websites pertaining to intellectual
property as assets. Trade licenses are still denied to e-traders, which prevents them from expanding their businesses.
Still, in order to grow, these are drawing FDIs. Therefore, every effort should be made to foster digital
entrepreneurship.

VI. STAR-UP BUSINESSES IDEAS FOR DIGITAL ENTREPRENEURSHIP
Concepts for New Company Entrepreneurship in the Digital Age:- The digital economy has given rise to new business
models and opportunities for entrepreneurs who are willing to challenge the status quo. You've undoubtedly heard of
bloggers, youtubers, and other digital entrepreneurs who started their businesses on the Internet after being motivated to
do so. Well, this industry is growing quickly, and more and more businesspeople are pursuing lucrative online ventures.
Following is the list of 10 business ideas to help a digital entrepreneur looking to website.

¢ Online advisory services

If you have a great deal of knowledge and experience in a certain sector, you will function as a consultant and advisor.
It's crucial to determine the cost of your services in terms of hours or fractions of time. Customers that want multiple
hours of your services can also benefit from discount programs and bundles that you can create.

* Online Courses

If you have experience teaching and are knowledgeable about a practical subject, you can create and promote your own
online course. What is the most effective approach to monetize an online course? The course can be sold to generate
revenue, or a monthly membership fee can be collected to have access to the course and other benefits.

* Social Network Administration and Digital Strategy

If you understand digital strategy and have worked with a variety of online marketing platforms and tools, you may
manage social networks and digital media for companies as well as independent workers. The idea is to function as a
provider of services to your clients, handling marketing campaigns, content creation, client relations, and performance
reporting.

* Digital info-products sales

As the name suggests, information and knowledge-based items are known as infoproducts. Some examples of digital
info-products you can create are eBooks, online courses, membership to platforms that offer tools and knowledge,
Templates, Plugins, Audiobooks, Videos, Apps, and Applications. Once your product is hudfRy can sell it on your
own website or on websites such as Amazon, eBay, and others. & N 2
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* Provide Freelance Services

You can be positive that someone would be willing to pay for your services if you have specialized technology talents
that are in high demand. Individuals that work independently, such as designers and programmers, employ this business
model. How can independent contractors make ends meet? You get paid by your clients for your skills, knowledge, and
experience. While some independent contractors bill by the features of the project, others bill by the amount of time
they spend planning it.

* Development of Mobile Apps for Small Enterprises

Just like every company need a website a few years ago, an increasing number of companies today desire their own
mobile application. Mobile application development companies are usually hired by large corporations, but small
businesses are also looking for affordable solutions that allow them to easily access their consumers' mobile devices.
The idea is to quickly and easily create basic applications using application development platforms such as Tu-App.net,
which small enterprises can then market to their clientele.

* Dropshipping

A vendor that uses the dropshipping business model distributes products from suppliers to customers without having
them in stock. It is the retailer's responsibility to close the deal.

Also taking care of the delivery so you can meet your end consumer under the retailer's name straight from your
supplier (wholesale seller). Because it enables you to sell products that are exclusively found in overseas retailers and
are not commonly available in local marketplaces, this business strategy is ideal. For instance, you can find American
and Chinese retailers using this business model on the internet.

* Offering customised t-shirts for sale

This startup will allow customers to create bespoke designs for their shirts. Despite the seemingly straightforward idea,
there are a lot of things to take into account for the business to succeed:

T-shirt supplier: You'll want to choose a wholesaler who can offer you premium shirts at a fair price.

Prints: You have two options for stamping the shirts: either purchase the necessary supplies or hire a firm to do it for
you. Make an account and select the option that is most appropriate for you to start with.

Platform: Ensure that you have the resources necessary to easily customize the designs. logistical: If you want your
business to succeed, you'll need a logistical ally who can assist you in transporting your goods at a reasonable cost. If
not, the cost of shipping may end up being higher than the product itself.

« Digital magazine:

You might want to think about launching your own digital magazine if you have a strong interest in a certain subject.
Magazine subscription fees and in-magazine advertisement sales are the two ways that profits are generated. For this
business model to function, you will want an email marketing network in order to distribute the magazine to your
subscribers on a regular basis. Making a website to promote the magazine and take subscriptions is also a smart idea.

* Subscription food options

Consuming alternative foods is growing in popularity. Raw food, veganism, vegetarianism, and other dietary practices
are growing in popularity. Alternative food value propositions are, nevertheless, hard to find in some places. According
to their eating patterns, customers will be offered subscription models that guarantee them breakfast, lunch, and/or
dinners in their home or place of business every day or every week.

VII. TOP TRENDS SHAPPING THE DIGITAL TRANSFORMATION
ICT has a more crucial role than ever in a society where technology is used more and more. Businesses face increasing
pressure to maintain their competitiveness and create seamless customer experiences.
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a. The culture all prepared for the digital age.
Businesses are under increasing pressure to digitize services quickly and widely in order to meet the needs of their
expanding customer base and create new revenue streams.

b. Democratization of innovation.
More swiftly, users in the corporate sector are trying to develop digital consumer interactions. IT will support the
company's efforts to promote cultural transformation by pushing for speedier problem-solving and self-service.

¢. Comprehensible business venture

Due to the proliferation of new applications resulting from hyper-specialization, organizations are being forced to
embrace a composable enterprise model in order to increase their agility. This model allows digital capabilities to be
assembled from pre-existing apps via APIs, rather than having to be created from scratch every time.

d. Automation
Businesses employ automation to improve company operations and increase operating productivity. APIs are essential
for process automation and productivity boosts.

e.API safety
The typical business has nine hundred applications. Strong API protection is required because the growth of new
endpoints gives hackers access to new areas of entry.

f. Micro-services
Businesses are using microservices to swiftly develop new experiences for their customers. Businesses deploying
microservices to output will require service mesh solutions.

g. The disparity in data

Companies are looking for faster methods to obtain information and unlock data so they can adapt to the ever-changing
needs of their customers. In 2021, a company's capacity to access, analyse, and act upon data will become essential to
its success, setting it apart from both competitors and clients.

h. Data analytics
Companies are investing in data analytics to change the way they connect with customers. The data that is provided to
them can be used to determine the significance of data analytics.

VIII. CONCLUSION

We are expanding in this digital age. With the increasing manageability of marketing expenses, the entrepreneurial
ideal has come true. Authenticity and inventiveness are the new way, and digital entrepreneurship may help with all of
this. Entrepreneurs now have the chance to cooperate and work with like-minded businesses thanks to the internet.
When expanding your firm, the integrated method appears to be far more effective than competing against one another.
Now you may network with other business owners who share your values and work together. It makes sense that more
individuals are looking to the digital world for employment and income prospects, especially in light of the fact that the
coronavirus pandemic has had a significant negative impact on many more traditional industries. I'm drawn to the realm
of digital entrepreneurship because it offers greater flexibility and the opportunity to work from home.
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